EMPLOYEE TRANSFERS TO SALES: If a Rotech employee transfers from any position to a Sales Rep position,
he/she must complete the Sales Rep Orientation as if they were a new employee.

Sales Rep Name

Hire Date

Training Begin Date

Training End Date

Employee ID Number
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Location Number
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RM Name

AMS Name

(removed name)

11/13/2006

11/14/2006

12/4/2006

30406

removed.name@rotech.com

Samaritan Home Medical: 2801 Northside Dr. Suite 11 Bossier City, LA 71111

646110

SE

Seleta Lovell

Jules Galiouras




We want to ensure that you are being set up for success by getting all the training that you need. The following
questions will give us a sense as to whether we have provided you with the standard Sales Rep Orientation. This survey
WILL NOT be used in evaluating you. At the end we would like you to let us know what other training you need
to be successful. To answer each question, click on the "NO" box and use the arrow at the side to select "Yes" or "No".
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